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The information provided in this presentation does in no way whatsoever constitute legal, 

accounting, tax or other professional advice.

While Hannover Rückversicherung AG has endeavoured to include in this presentation 

information it believes to be reliable, complete and up-to-date, the company does not make 

any representation or warranty, express or implied, as to the accuracy, completeness or 

updated status of such information.

Therefore, in no case whatsoever will Hannover Rückversicherung AG and its affiliate 

companies be liable to anyone for any decision made or action taken in conjunction with the 

information in this presentation or for any related damages.

© Hannover Rückversicherung AG. All rights reserved. 

Hannover Re is the registered service mark of Hannover Rückversicherung AG.

Disclaimer
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� New ventures in traditional regions: Middle East and South East Asia

� New ventures in non-traditional regions: Europe, North America, or others

� Established companies converting from the conventional model to a Sharia-

compliant model

New Takaful Markets
There are three ways to define new takaful markets
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� New ventures tend to aim at competing with the big players rather than finding a 

niche

� Focus on proportional capacities and high ceding commission

� Regulatory requirements for pose major challenges

� Competition worries and original rates considerations

� The real need is for:

• Technical and Sharia compliance training

• Comprehensive risk management and surplus relief solutions

In the Traditional Markets
The Wants and the Needs
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� New ventures tend to aim at providing a niche and starting gradually

� There is no particular focus on specific retakaful structures. 

� Regulatory requirements for pose major challenges, but do not prescribe specific 

retakaful requirements

� Competition issues and original rates considerations

� The real need is for:

• Sharia compliance training

• Comprehensive risk management and surplus relief solutions

In the Non-Traditional Markets
The Wants and the Needs
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� Many takaful operators tend to commit to the takaful model on one end only

� New operators in non-traditional markets are more committed to the model

� Regulatory requirements and market access

� Sustainability of the applicable retakaful model and the substance-over-form 

question

Retakaful Challenges
In both contexts, providing retakaful remains a challenging task



Questions?


