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 Takaful Market Overview 

 In the 1980’s there were less than 12 Takaful operators. Today there are in excess of 

195 globally of which 77 are in the GCC. 

 

 The current market is estimated to be US$12.4 billion (Based on E&Y 2012 forcast).  

 

 The Arab World/Central Asia (AW/CA) has a population of 330 million of which 10% 

are in the GCC. AW/CA has an annual Gross Premium Income of US$16.3 billion, 

which represents a penetration rate of US$49 per year, compared with per capita 

US$77 per year in the emerging markets and US$519 per year globally  

 

 The Muslim population worldwide of around 1.7 billion and despite representing c24% 

of the world population, Muslim countries account for only 5% of global insurance.  

 

 The Muslim population is young with c70% below 35 years old and becoming better 

educated and more informed as well as technology savvy.  

 

 The potential for Takaful lies with disposable income. Based on Muslim Community 

GDP Per Capita versus Size of Population, the strongest purchasing power of Muslims 

is in Western Europe – UK, France, Germany, Belgium and the Netherlands – and 

Middle East/Asia – Saudi Arabia, UAE, Kuwait, Bahrain, Oman, Malaysia and 

Singapore.  

 

 There are 16 million Muslims in Western Europe and over 7 million Muslims in 

North America. 

 



Opportunities 
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Composition of Takaful premiums    
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Market demand for Takaful products is growing, and the Middle East and 

Africa region is a large portion of the current mix 

Attractive for Insurers and Reinsurers : 

Sources:  

- E&Y “The World Takaful Report” – 2012 

- Some internal estimates  

 

Takaful growth is at 20% vs. global 

insurance premium growth of 7%  
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 In GCC Insurance companies reinsured 50% while Takaful 

Reinsured 34% 

 

 In Saudi Arabia, around 27% of the market premiums are reinsured 

 

 In Malaysia Insurance companies reinsured 25% while Takaful 

Reinsured 20% 

 

 

There is a good future potential cooperation / growth between Takaful 

and Retakaful operators that could enrich the industry 

Reinsurance Ratio – Estimates (Conventional vs. Takaful) 
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 Accelerating growth in Islamic banking 

 Leading Bancassurance Players - now addressing Bancatakaful to 

cover their customers’ demand 

 Number of Muslims population who are looking for an alternative for 

conventional insurance 

 Non Muslims (ethical investors) who are interested in Takaful due to 

the full disclosure 

 Demand for Group products (Employees’ benefit) to increase 

employees’ loyalty 

 Demand for Retail Individual Products for Bancassurance channels 

(Bancatakaful) 

 Demand for Shari’a compliant Saving and Protection Plans 

 Demand for Shari’a compliant alternative for conventional products 

especially unit linked products 

Potential for Family Takaful 
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Challenges 
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 Takaful Models 
 Deficit & Qard Hassan vs. Risk transfer 

Are we recogniszing the issues this brings about and have we looked for Shariah compliant solutions for this 

 

 

 Takaful Regulations 
 Specific Regulatory framework for Takaful that governs operation and surplus distribution 

 

 

 Awareness 
 Are we trying to increase awareness? 

 Are we even educating our own clients about Takaful? 

 

 

 Product Structuring  
 Are we really developing our own products or taking the easy way out by copying the conventional products? 

 

Challenges 
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 Customer Service 
 Are Takaful / Retakaful providers competing with the conventional market on service excellence or things are 

just dependent on the Shari’a stamp? 

 

 

 Distribution Channels 
 What is the best distribution channel, is it Banca, Agencies, brokers or may be Alternative? 

 

 Human Resources Development 
 How qualified is our staff and do they really know Takaful? 

 Is the management educating the staff about the Takaful principles? 

 

 

 Re-Takaful Capacity 
 Is it really limited as claimed?  

Challenges 
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Thank you for your attention. 
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